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RISING UP THE RANKS OF THE LA BUSINESS JOURNAL
GM Proper es
con nues to
rise above its
competition
and become a leader in the commercial real estate industry.
Last month, the company was ranked No. 7 on the LA Business
Journal’s Top 20 list of Industrial Property Management
Firms. It also was ranked No. 25 on the Journal’s Top 25 list
of LA County Oﬃce Property Management
Firms and No. 24 among LA County
Property Management Firms (Industrial/
Oﬃce/Retail).
GM Proper es’ president, Jason Jamison,
recently shared a few thoughts with
Commercial Beat about what he a ributes
to his company’s on-going success.
CB: What do you a ribute most to the rise
in your ranking posi ons?

our property management services to the industry. Next, we
are always receiving referrals from exis ng clients and our
peers within the brokerage community. Lastly, we put a great
deal of eﬀort into expanding our scope of services with our
ins tu onal Banking and Trust company clients.
CB: What is your strategy for con nuing to move up in
the rankings?
JJ: We intend to con nue providing top level,
first rate property management services.
In addi on, we are always looking for
acquisi on opportuni es for other property
management firms.
CB: What aspects of your company are you
most proud of?

2014
Ranked #7

JJ: It’s primarily due to three reasons.
First, we con nue to aggressively market

JJ: The people. We are fortunate to have
so many dynamic individuals under one
roof. That fact not only allows us to provide
excep onal services to our clients, but it
makes coming to work fun.

GM PROPERTIES UNVEILS UPGRADED, INTERACTIVE WEBSITE
In order to accommodate its
expanding customer base,
GM Proper es recently
revamped its website with
exci ng and interac ve
features. For starters, the
site is organized in a way that
makes it easier to navigate
than ever before, said Dus n
Wheelan, agent for GM
Proper es.

“The new site has been improved in a mul tude of ways,”
stated Wheelan. “We now have the ability to make changes
right from our smart phones, so we’re 100 percent mobile. In
turn, that is going to add up to faster and be er service for our
clients, which is really exci ng.”
Other highlights of GM’s new site include a list of featured
proper es with per nent informa on. Users also can access
the latest Commercial Beat
newsle er, as well as past issues.

In addi on, a short biography
of every team member is
“Whether a client is looking for informa on about brokerage, accessible along with their
property management and trustee services, available proper es complete contact informa on.
or commercial real estate resources, they can be accessed from
the home page with one click. Clients also can search for vacant Visit the updated site at:
units and download PDF brochures,“ Wheelan said.
www.gmproper esinc.com

FORMER GMC DEALERSHIP
SIZE: 2.41 ACRES

FORMER RESTAURANT
SIZE: 1,992 SF
LOT: 22,651 SF

WASHINGTON BLVD.
SIZE: 31,634 SF

FORMER SATURN DEALER
SIZE: 1.76 ACRES

LAMBERT RD.
SIZE: 22,443 SF

OFFICE BUILDING
SIZE: 12,852 SF

JUSTIN WELLS BRINGS GO-GETTER ATTITUDE TO HIS NEW POSITION AT GM
GM Proper es’
newest
sales
team member
Jus n
Wells
has big dreams.
The La Mirada
resident says his
five-year career plan
includes becoming
one of the company’s top producers,
as well as making a significant impact on
the company’s overall growth.

Wells began working in the real estate
industry in 2008 as an agent at Penta
Pacific Proper es in Santa Fe Springs.
Although the tough economy during that
me made his job diﬃcult, Wells says he
embraced the opportunity to learn how to
overcome the many obstacles he faced.

Wells only recently joined GM Proper es’
staﬀ, but says he’s quickly been making
great strides toward his long-range goals.

Wells worked at Penta Pacific Proper es up
un l he joined GM Proper es in February.
In his new posi on he assists landlords
and tenants in acquiring buildings that
match their business needs, with a focus
on industrial sales and leasing.

“My first month was crazy just trying to
learn how things work,” said Wells. “I
have received so many leads and I am
now focusing on going a er them and
ge ng more business. By the end of the
year, I feel I can reach my goal of being a
top producer in this company.”

“It quickly became apparent that nothing
would be handed to me and that working
hard would be the only way to achieve my
goals,” Wells said.

“What I’m most excited about in this
posi on is that I will have the opportunity
to determine my own success,” said Wells.
“You get out of it what you put into it.”

“I’m also really enjoying the sales aspect
of it and ge ng to know all of my clients.
Something new and interes ng happens
every day.”
Wells, a member of AIR Commercial
Real Estate Associa on, admits he is
energized by the compe ve nature of
the real estate industry. He says even as a
kid, he was always looking to be the best
in everything he got involved in.
With that type of a tude, Wells
believes his success is guaranteed at
GM Proper es and beyond.
“I’m not okay with just si ng back and
watching others surpass me,” said Wells,
who is also an avid golfer. “That aspect of
my personality helps me always stay one
step ahead of the compe on.”

Tenant Spotlight
DG THERAPY GROUP MAKES BIG IMPACT ON DEVELOPMENTALLY DISABLED YOUTH

With more and more children being
diagnosed every day with developmental
disorders (especially au sm), the need
for therapy centers is greater than ever,
according to Karri Ursua, director of
human resources at DG Therapy Group
in Whi er. The company, which was
founded in 1997 by Diana Gu errez,
provides interven on services for
everything from au sm and Down
syndrome to acute and chronic
orthopedic and neurological disorders.
According to Ursua, Gu errez started
DG Therapy Group as a home business
out of her garage in Los Angeles County.
Over me, demand grew for her services.
In 2001, the company moved into a
1,500-square-foot space in Whi er.
Due to a huge growth spurt in 2010,
Ursua said the company relocated
to an 8,500-square-foot building on
Slauson Avenue. It houses a clerical
staff, training and treatment rooms and
several break areas.

“Three years ago, we had 20
employees and about 200
cases,” said Ursua. “Now,
we have 90 employees and
about 900 cases. And we
are s ll growing at a rapid pace. In the
coming months, we are looking to open
an outpa ent rehabilita on center and
also provide hand therapy and tutoring.”
DG Therapy’s current programs include
a variety of treatment and evalua on
techniques to promote growth in gross
and fine motor skills, speech, behavior
pa erns and self-help skills.
Ursua says during therapy, parents are
always encouraged to par cipate by
asking ques ons or reques ng advice.
Along with providing treatment at DG’s
facility, its therapists also oﬀer in-home
services throughout Los Angeles County
and at several area school districts.
According to Ursua, DG’s therapists are
highly trained and have many years of
experience working with children and
young adults up to age 21. They are
California Board Cer fied and licensed

to prac ce occupa onal, physical and
speech therapy.
In addi onal, many are cer fied in neurodevelopmental
treatment,
sensory
integra on, feeding/swallowing, adap ve
equipment and total communica on
strategies.
“We want our therapists to always be
up to speed on the latest and greatest
techniques and treatments,” said Ursua.
“And we are really striving to be the
employer of choice in the industry. I think
we are making great progress towards
that goal.”
Beyond its therapeu c services, DG Therapy
also oﬀers family counseling services with
the aim of providing informa on and
strategies to help children develop their
communica on skills.
“Our work here can be very challenging
but it’s also extremely rewarding,” said
Ursua. “It’s really sa sfying to see the
impact we are making not only on the
kids but their en re families.”

PREFERRED VENDORS

Roof Repair
System Tune up
Re-roofing
(714) 960-6900

Michelle Arden

Dawn SƟlle

(562) 945-9541

(562) 690-7117

12200 E. Washington Blvd., Suite K
Whiƫer, CA 90606

1530 W. Whiƫer Blvd. #B
La Habra, CA 90631

Jason Jamison, SIOR

MaƩ Wagner

Marcy Monaco, CPM

Brent Haskell

Tyler Portman

Harry S. Lu

Ben Greer, CCIM

Cherry Lu

DusƟn Wheelan

JusƟn Wells

Featured Properties:

Beautiful Business Park

Office/Warehouse and R&D Spaces
Street Frontage units available

Multi-Tenant Industrial
10841-47 Laurel Ave.
Santa Fe Springs, CA
Size:
11,473 sf
For additional information:
www.gmpropertiesinc.com
Two Freestanding Industrial buildings
Owner Occ/ Investment opportunity

Commercial & Industrial Real Estate Services

Slauson Business Center
12401-12411 Slauson Ave.
Whittier, CA
Size Ranges:
1,200 - 2,398 sf
For additional information:
www.gmpropertiesinc.com

FOR LEASE

12300 E Washington Blvd. #A
Whi er, CA 90606
Oﬃce: 562-696-0200
Fax: 562-693-2126
800-637-6530
CDRE#01238514

FOR LEASE

